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Head of Business Development & Events 

Tech City UK  
 
About Tech City UK:  
 
We believe the UK is the best pace to start and/or grow a digital business.  
 
We started life in Shoreditch, East London in 2010, launched by the UK Prime Minister 
David Cameron, to support the East London tech cluster known as London Tech CIty or 
Silicon Roundabout. We have since grown our support nationally - from Greater 
London, the Northern Cities, and other major cities around the UK, through key 
initiatives like Tech Nation and Tech North.  
 
Our aim is to help accelerate the growth of promising digital businesses in the UK. We 
do this by focusing on three areas: 
 

● Business Lifecycle Programmes -  such as Upscale, Future Fifty and Northern 
Stars- these help digital startups through every stage of their maturity – from 
seed to IPO or acquisition 

● Digital Skills Gap – we are closing the digital business skills gap by creating 
products and services – such as the Digital Business Academy and Tech Nation 
Visa 

● Thought Leadership & Advocacy – using data, intelligence and connections 
within the community, we are able to create reports and host events that mark 
us as thought leaders in creating digital ecosystems. Examples include Tech 
Nation and Tech North’s Founders Network 

 
Our culture 
 
We are a small but fast growing, high performance team with high standards and big 
ambitions. We strive for excellence in everything we do. Our aim is to be 
transformative and collaborative in our work.  
 
We focus on speed, scale, smart resourcefulness and unbounded optimism. We care 
about producing high quality creative content, events and products that delight our 
audience. We’re solution oriented and always focus on the outcome and the impact of 
any project or priority. 
 
We’re a curious bunch, creative and a little quirky. We debate things passionately in 
team meetings and stand-ups. We agree and disagree on how the world should work, 

http://upscaleuk.com/
http://futurefifty.com/
http://technorthhq.com/northern-stars/
http://technorthhq.com/northern-stars/
http://www.digitalbusinessacademyuk.com/
http://www.techcityuk.com/tech-nation-visa/
http://www.techcityuk.com/tech-nation-visa/
http://www.techcityuk.com/technation/
http://www.techcityuk.com/technation/
http://technorthhq.com/founders-network/
http://technorthhq.com/
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but we all agree on making a big difference through our work at Tech City UK. Which is 
why we love it here and never take it for granted.  
 
The Challenge of the Role  

 

As Head of Business Development, you will be responsible for generating commercial 
revenues that drive our expansion beyond activities based on our basic government 
funding. Over the past 5 years, we have built a strong brand and presence in the UK, 
and now we are looking for a creative sales-driven leader who can help us capitalize on 
our brand. This is a unique opportunity to build and develop the business from the 
ground up, helping Tech City UK build long-lasting relationships with the partners. The 
Head of Business Development will be responsible for:  

● Shaping and executing a framework for partnerships 
● Identifying new sales leads 
● Pitching products, programmes and other services  
● Maintaining a fruitful relationship with existing customers.  

Main Duties and Responsibilities  

● Build a pipeline of partnership opportunities through having a deep 
understanding of the players in the digital eco-system and where Tech City UK 
can add value;  

● Establish a comprehensive portfolio of offers for partners (including 
programmes, events, support packages, membership schemes, etc.), that will 
allow them to easily partner with Tech City UK; 

● Sell opportunities that meet targets agreed by the business;  
● Build long-lasting relationships with partners that keep them engaged and 

promoting Tech City UK to others;  
● Manage the sales and events team;  
● Collaborate with programme leads to ensure that events are conceived and 

executed to the highest quality to satisfy guests and partners;  
● Develop, execute and continually improve sales and event team’s practices, 

processes and initiatives in order to deliver results more effectively;  
● Develop KPIs and a weekly dashboard for reporting and distribution purposes;  

Essential Skills & Experience  

Experience 

● At least 8 years working in a sales team; 
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● At least 4 years running a sales team, preferably with 2 years experience working in 
an events business;  

● Proven track record of building a sales organisation from scratch; 
● Strong track record of planning, building and maintaining complex and successful 

partnerships with corporates and startups; 
● Strong track record in creating propositions suitable for corporates and 

professional services firms; 
● Proven ability to make complex trade-offs using sound business judgement, project 

and budget planning techniques and applying politically astuteness when required; 
● Proven track record of training and coaching sales teams effectively, with evidence 

that the interventions helped increase sales.  
● University degree  
 
Skills  
 
● Highly numerate; 
● Socially adapt; 
● Excellent business development and negotiation skills; 
● Strong leadership skills, with an ability to operate in fast and dynamic 

environments, both in a formal/political and informal settings;  
● Creative talent with ability to solve tough problems; 
● In-depth knowledge of the digital and tech industry and its current events;  
● A great team player, who works effectively with colleagues and aligns their work 

objectives with that of the company’s;  
● Outstanding presenter and communicator to a wider range of business, 

entrepreneurs and political audiences. Ability to present complex issues in a simple 
through a range of mediums;  

● Commands authority and respect, building strong consensus and momentum 
around shared vision, strategy and execution plans; 

● Extremely resourceful; able to deal with ambiguity and challenges in a start-up 
environment; 

● Skill in prioritising and triaging obligations;  
● Attention to detail; 
● Excellent time management and organisation skills;  
● Well connected in the digital entrepreneurship world, both in the UK and 

internationally; 
 
Contact Details 
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If you are interested, please send your CV and a covering note explaining your 

suitability for the role to jobs@techcityuk.co.uk. No agencies please. Tech City UK is an 

equal opportunities employer. Job applicants may be asked to provide evidence of 

their ability to work and live in the country where the role exists. 


